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GSA Schedules, also known as Multiple Award 
Schedules (MAS), establishes long-term government-
wide contracts with commercial vendors to provide 
government agencies access to over 10 million 
commercial supplies and services worth more than 
$40 billion dollars in sales annually.

GSA  SCHEDULES



GSA Schedule Benefits
for the 

Federal Buyer
 Acquisition streamlining and 

reduced lead time;

 Volume pricing and the 
ability to seek one-time spot 
price reductions;

 Flexibility to select best value 
solutions

 Agency orders count toward 
small business goals

 Availability of millions of 
services and products from 
thousands of well-qualified  
Schedule contractors

 Credit card acceptance, 
including the 
Governmentwide commercial 
purchase card



GSA Schedule Benefits
for the

Federal Contractor
 Simplified access to thousands of 

Federal buyers

 Contract stability (e.g. 5-year 
contract period and three 5-year 
Government options to extend 
the contract

 Ability to win orders based on 
best value solutions to Federal 
Buyer requirements including 
one-time spot price reductions

 Acquisition streamlining and 
reduced lead time

 Federal Buyer Credit card 
ordering and payments

 Schedules e-Library online 
identification as a Schedule 
contractor for specific Schedule 
SINs

 Access to MarkeTips for 
advertising to Federal Buyers

 Single contract to administer

 Online ordering through GSA 
Advantage!



How To Obtain Your GSA 
Schedule



4-STEP CHECKLIST TO A 
GSA SCHEDULE

1. Complete Registrations and start Past 
Performance Review

2. Obtain and Complete the 
Solicitation/Application

3. Submit Completed Offer and Negotiate 
Contract

4. Load information to GSA Advantage and 
Market your new GSA Contract



•For Vendors-Getting on  
Schedule

•GSA Schedules

•VETS

•Contractor Team 
Arrangements

•FedBizOpps

•How Does e-Buy Work?

•e-Buy

•GSA Advantage!®

• GSA e-Library

•eOffer/eMod

•Schedules Sales Query

•GSA Training Programs

•Subcontracting Directory

•Forecast of Contracting 
Opportunities

•MOBIS Schedule

•Central Contractor 
Registration (CCR) 

•PTAC

www.gsa.gov/r5smallbusiness



http://cae.gsa.gov/



www.gsa.gov/schedulesalesquery



http://apps.fss.gsa.gov/pub.marketips.cfm



Department of Defense
Procurement Technical

Assistance Centers
(PTAC)

http://www.sellingtothegovernment.net

Small Business Administration
Small Business Development 

Centers
(SBDC)

http://www.sba.gov/sbdc/



Marketing Approaches

Market to prospective government customers 
using the same methods you use to reach 
commercial customers, including . . .

 Pursue and Advertise Your GSA Schedule Award
 Research Agency Websites prior to sales calls
 Run Schedule Sales Reports
 Review “MarkeTips” Publications
 Network



THANK  YOU!

Anthony Outley
Office of Small Business Utilization 

GLR-Business & Congressional Services
anthony.outley@gsa.gov

614-374-0133
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